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It could be a drawing, a cardboard cutout or a
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g An exciting and meaningful 30-90 second pitch L
'l) l:l A P'tCh of your io\?aa that leavesqlfeople wq_vﬂ’imq W\Ere. A

1. Address the problem/need
(use stats)

2, Make them care by selling
the solution - what are the
benefits?

3. Who is the customer and
what are their needs/desires?

4. Who are the alternatives?
Shows you're aware of the
competition

& 5 Leave them wanting more
s = Why the customer needs
your idea?
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